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FTC enforcement sweep for updated Used Car Buyers Guide 

          The Federal Trade Commission (FTC) recently had an enforcement sweep in 20 cities 

across the U.S., where inspectors checked used cars for the updated Used Car Buyers Guide, 

required as of January 28, 2018. About 30 percent of the used-car inventory at the stores checked 

did not have the proper Used Car Guide stickers.  

 

It is important for dealers to ensure that used car sales managers understand that proper Used Car 

Guide stickers are mandatory and that the FTC will continue using enforcement sweeps for the 

foreseeable future. A copy of the updated Buyers Guide must be on every used vehicle a dealer  

offers for sale.   

 

In the coming weeks, inspectors will return to the dealerships that were not displaying the 

revised Buyers Guide. The potential civil penalty is $41,484 per violation! For full information 

from the FTC on the Used Car Buyers Guide requirements, click here.  

 

Immigration enforcement: Reminder on I-9s 
          As is well known from recent news reports, the Trump administration’s enthusiasm for 

deregulation does not extend to immigration enforcement. For employers, that means I-9 audits.  

 

I-9 audits have increased dramatically since President Trump came into office. On May 14, 

Immigration and Customs Enforcement noted that in the first part of the fiscal year, from 

October 1, 2017, through May 4, 2018, it initiated 2,280 I-9 audits. That’s a dramatic increase 

from 1,309 I-9 audits for all of FY 2017.    

 

 

 

 

Headlines… 
FTC enforcement sweep for updated Used Car Buyers Guide 
Immigration enforcement: Reminder on I-9s 
MD Dealers meet with Sen. Ben Cardin 
Check out WANADA’s new website 
Local auto sales leaders honored by Automotive News 
WANADA visits Baidu in Silicon Valley 
Virginia is 4th in CNBC’s state business ranking 
Trends in the future of auto retailing 
MD seeks comments about traffic congestion on I-270 and the Capital Beltway 
Position wanted 
Staying Ahead… 
 
 

https://www.ftc.gov/news-events/press-releases/2018/07/ftc-partners-conduct-first-compliance-sweep-under-newly-amended
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Here are some tips for effective I-9 procedures: 

 

 Employers should keep I-9s in one place. If an inspector comes by on official business, a 

dealer does not want to appear unorganized, spending time pulling I-9s from personnel 

files.  

 Keep a copy of the I-9 form in each employee’s file. As mentioned, keep all original I-9s 

in one file that can be easily accessed if an inspection occurs.   

 Self-audit your I-9s. Take a representative sample of employees. Do you have I-9s for all 

staff? Are the I-9s properly filled out? Were the I-9s completed on time – within three 

days of a new hire joining your organization?  

 If you find problems in your self-audit, correct them. Make corrections on the original 

form, and have the changes dated and initialed.  

 Retain completed I-9 forms for three years after the employee is hired or one year after 

he/she is terminated, whichever is later.  

 Audit the dealership’s I-9 process for new hires. Do personnel who handle new employee 

paperwork understand that all new employees must complete I-9s and know the rules for 

properly completing them? 

Thanks to Michael Charapp, Charapp & Weiss, LLP, for providing this information.  

Maryland Dealers meet with Sen. Ben Cardin 
WANADA came together  

last week with MADA to 

host a Maryland dealer event 

for Sen. Ben Cardin, who is 

seeking re-election to the 

U.S. Senate. Cardin was first 

elected to the Senate in 2006 

and has always been very 

receptive to hearing the 

needs and concerns of 

Maryland dealers.  

 

 
 
 
 

Check out WANADA’s new website 
          Late last year, WANADA launched a much-improved website. Because members are 

WANADA’s reason for being, all are invited to check out the site first hand. The WANADA 

website is designed to be a repository of valuable dealer member information, and we want to be 

sure all are taking full advantage of it.   

 

As always, dealer members are encouraged to reach out to the association with any questions or 

concerns at info@wanada.org or (202) 237-7200. 

 

 
 

Flanking Sen. Ben Cardin (center), on the left are Robert Fogarty, 
Sport Automotive and John O’Donnell, WANADA; to the right are 
Dottie Fitzgerald, Fitzgerald Auto Malls, and Peter Kitzmiller, 
MADA.  

http://www.wanada.org/
mailto:info@wanada.org
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Local auto sales leaders honored by Automotive News 
          Three regional auto retailers were honored this week by Automotive News as part of its “40 

Under 40 Retail” feature, honoring sales executives from dealerships around the country. Jarryd 

Carver of Sheehy Automotive Group in Prince George's and Charles counties, Alison Cohen of 

Priority 1 Automotive Group in Towson, and Christopher Berlin of Ferrari-Maserati of 

Washington all were featured for their hard work helping their dealerships increase profits and 

growth. While each took a different path to career success, they all have established themselves 

as leaders in their field, with many years ahead of them. 
 

WANADA visits Baidu in Silicon Valley 
           

 WANADA leaders recently visited the 

automaker offices of Baidu in Silicon Valley, 

CA to discuss the Washington Auto Show and 

MobilityTalks International. Baidu is a Chinese 

Internet search platform company that also 

works on artificial intelligence, including 

autonomous vehicles.  

 

At the left is a Baidu engineer with 

autonomous Lincoln.  

 
 
 
 
 

 

Virginia is 4th in CNBC’s state business ranking 
 Virginia rose in CNBC’s 2018 list of top states for business, coming in at No. 4. 

“This upgraded ranking affirms our move to make 21
st
 century workforce development a 

cabinet-level priority and our bipartisan agreement to streamline regulatory requirements,” 

Virginia Gov. Ralph Northam said in a statement. Virginia also scored high on the index in 

workforce (No. 3), education (No. 6) and business friendliness (No. 5).  

 

Maryland wasn’t ranked as high as Virginia for business by CNBC, but did score high on 

workforce (No. 6) and technology and innovation (No. 10).    

 

D.C. was not ranked with the states.   

 

Trends in the future of auto retailing 
          Auto retail stores will continue to consolidate, and major markets will be dominated by 

groups, says Scot Eisenfelder, CEO of Affinitiv, a marketing technology company serving 

automakers and dealers, in a recent article in WardsAuto.com. Eisenfelder outlines other trends 

that will affect the future of auto retailing:  

 Digital retailing. “More of the car-buying process is moving online,” he says. Most 

customers still want to go to the dealership to take a test drive and sign paperwork. But in 

coming years, more will be willing to complete the transaction online.  

http://www.autonews.com/article/20180716/40SUBJECT/180719985/1592
http://www.autonews.com/article/20180716/40SUBJECT/180719985/1592
http://www.autonews.com/article/20180716/40SUBJECT/180719997/1592
http://www.autonews.com/article/20180716/40SUBJECT/180719977/1592
http://www.wardsauto.com/industry-voices/seven-trends-altering-auto-dealership-landscape
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 Retail gross margins are compressing. It’s hard to imagine them being squeezed more 

than the current 2.5 percent, but other industries have learned to live with very thin 

margins.  
 F&I grosses are vulnerable. We may have already reached the maximum gross that 

customers are willing to pay.  
 Used-vehicle operations are growing in scale and sophistication. Dealers have placed 

more emphasis on used vehicle sales for some time to make up for the decline in new-

vehicle profits. Used-vehicle managers will have more choices for sourcing than trade-ins 

and local auctions. For instance, customers may be persuaded to sell their used car to a 

dealership even if they don’t buy a new one there. 
 

MD seeks comments about traffic congestion on I-270, Beltway 
                                                                                                                                                            

 Maryland transportation officials want comments from residents on ways to improve 

congestion on I-270 and the Maryland part of the Capital Beltway.  

 

In a meeting earlier this month, Maryland presented 18 ideas. The full presentation is available 

here. The ideas include different combinations of general purpose, HOV and toll lanes, plus 

transit options of  heavy rail, light rail and bus rapid transit.  

 

There is one more public meeting where public comments will be heard. It is on Wednesday, 

July 25 from 6:30 p.m. - 8:30 p.m., at Thomas W. Pyle Middle School in Bethesda, MD. 

Comments can also be made online by clicking here.  

Position wanted 

          A dealership controller with more than 18 years’ experience in automotive accounting, 

most recently with a large dealership group, seeks employment in a related capacity. This 

professional has worked at several area dealerships and held supervisory positions. Anyone who 

would like to speak with this individual can get more information from Joe Koch in the 

WANADA office, (202) 237-7200 or jk@wanada.org.  

 
 
 

Staying Ahead …   
 One way to solve the traffic problem is to keep all the cars that are not paid for off the street.  
     --Will Rogers 
 

    
 
 
  
 
 
 

 
 
  
        

 

https://495-270-p3.com/online_public_workshop/
https://495-270-p3.com/contact/
mailto:jk@wanada.org

