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Movement to Preserve Dealer Rights
Moves to the Negotiation Table with Chrysler and GM

The national new car dealer effort to preserve dealer rights pursuant to the bankruptcy
reorganization of Chrysler and General Motors last spring moved to the negotiation table this
week with the spectre of Congressional legislation to assist former Chrysler and General Motors
dealers both real and looming.

Negotiations between NADA and allied dealer organizations and the reorganized automakers
was encouraged and facilitated by Congressional sponsors of the pending legislation, which
included House Majority leader Steny Hoyer (D-Md.) and House Democratic Caucus leader
Chris Van Hollen (D-Md.).

Dealer participant reaction from the first meeting, characterized by NADA Chairman John
McEleny as a “constructive dialogue,” reflected the reality that several meetings are in the offing
to see if dealers and the automakers can come to terms on a “non-legislative solution,” that will
address issues terminated dealers have with the reorganized Chrysler/Fiat and General Motors.

WANADA dealers Tamara Darvish of DARCARS and Jack Fitzgerald of Fitzgerald Auto Malls,
who were at the table for the Committee to Restore Dealer Rights (CRDR), shared Mr.
McEleny’s view, which also reflected a unity of purpose and position with respect to the
approach the dealers are urging on Chrysler and GM. Besides NADA and CRDR, state and
metropolitan dealer associations across the U.S. are represented by the Automotive Trade
Associations (ATAE), as are minority dealers by the National Association of Minority Auto
Dealers (NAMAD).


http://wanada.org/calendar/event.php?ID=122&Date=2009-06-08
http://wanada.org/calendar/event.php?ID=122&Date=2009-06-08
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A second round of negotiations is occurring today in a U.S. Capitol office provided by
legislation co-sponsors, which should signal whether a non-legislative approach is possible or
not. Meanwhile, HR 2743 and S 1304 remain “balls in play” before the Congress with 277 co-
sponsors in the House and 43 co-sponsors in the Senate. Rep. Van Hollen said he was hopeful
the parties could work out an agreement, “but if negotiations don’t bear fruit, we are going to
proceed on a legislative track.” Most fundamentally, the legislation would reinstate franchises
that were terminated (Chrysler) or which are being terminated (GM). The non-legislative
approach now before the automakers would establish a process through which franchise recovery
and/or compensation for the dealer’s losses in the terminations could be determined.

Area Plan Calls for Funding for Electric Vehicle Charging Grid

A plan by the Metropolitan Council of Governments to build an area-wide charging grid
for electric vehicles will be revised now that the federal government has declined to provide the
stimulus money they had been counting on.

The District of Columbia, College Park, Md., Alexandria and Falls Church, Va., along with
Prince George’s, Montgomery, Arlington, Prince William, Fairfax and Loudon counties had
joined with Nissan North America and AeroVironment, Inc., to bid on a portion of $125 million
in electric-vehicle stimulus grants the federal government had made available as part of the
overall economic stimulus package signed by the president early in the year. Their plan was to
buy up to 1,000 Nissan all-electric cars and build an area wide charging grid to support them, all
as part of their collective effort to “green” their respective vehicle fleets. The District of
Columbia would have had the largest fleet, some 250 Nissan Leaf models to be delivered next
year.

The Council of Governments has not given up on the plan, however, and is in talks with Nissan
to explore other options. For its part, the District of Columbia expects to swap in new electric
vehicles as part of its normal vehicle replacement activity.

“We’re still moving ahead full speed, but it just means we will have to kick in more than we
would have,” said District Department of Transportation Director Gabe Klein.

Future Cars
What Cities Will Allow

In 2007, for the first time in history, more
people lived in cities than in rural areas. Researchers
suggest that reality will define the auto industry of the
future.

Carmakers will need to build more efficient, smaller
vehicles because urban areas are more likely to create
rules restricting them in congested areas.

o ) ) ) Analysts say small cars and new ideas
"Cities will define the role of the car instead of the on how and where to park them are in

other way around," says Chris Borroni-Bird, General store for America’s urban centers
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Motors director of advanced technology vehicle concepts.

“Cities will want to use valuable space differently to improve the quality of life, and smaller cars
will become the natural fit because they are easier to park, free up room and are more efficient,”
he said.

"Nearly one-third of the fuel a car in the city uses is looking for a parking space," he said.

Borroni-Bird was speaking at a conference on "Future Personal Mobility," at the University of
Michigan’s Center for Automotive Research.

The University of Michigan's Dave LeBlanc, a research scientist at the Transportation Research
Institute, said future vehicles will be connected to the world through transmitters, radars and
cameras, making vehicles safer and more aware of surroundings. Someday, we'll drive cars that
are half the size, run electric drive trains, operate themselves and are connected to the electronic
world outside their own sheet metal.

New Vehicle Sales Here Follow National Trend for 2nd Quarter

WANADA member dealers faired much like their brethren in the first half of 20009,
seeing sales slide approximately 23 percent from levels seen over the same period in 2008. In
hard numbers, that means dealers sold a total of 91,447 units through June 2009 versus 118, 477
through June 2008.

As has been historically true here for many years, sales of imports were well ahead of domestic
sales. On the new car side, imports nabbed 78.3% of the market and on the truck side, which
includes SUVs, the share was 56%. Overall, imports captured 69.4% of the market in the area.

WANADA members can access the full R.L. Polk report for the area in the membership section
of the WANADA website, www.wanada.org

Analysts See No Automaker with more than 15% Share in U.S.

NADA Sees Promise of a New Vehicle Sales Rebound in 2010

Auto industry analysts meeting in Detroit suggested this week that the U.S. market will
quickly come to resemble the European market where no maker holds more than a 15% share of
any country’s market.

“The changing auto landscape will affect overall market share and no automaker will be able to
hold a 20 percent share in the future,” said John Casesa, managing partner of Casesa Shapiro
Group in New York, who spoke at the conference. “Multiple automakers will have an 8 percent
to 15 percent share of the U.S. market,” he added.

The consensus of the analysts at the IHS Global Insight Automotive Conference was that the
recovery in the U.S. auto market would also be a slow one with GM and Chrysler being
overtaken by Ford and Toyota in market share. “GM and Chrysler will suffer in part because


http://www.wanada.org/
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bankruptcy delayed their entry into small cars and crossovers,” said George Magliano, director
of North American industry research for IHS Global Insight.

Meanwhile, NADA'’s chief economist Paul Taylor says new vehicle sales this year will reach just
10.2 million to 10.3 million and that improving supply will be critical to a good finish for the
year. He expects next year to be significantly better because of continued improvement in
consumer confidence and a falling unemployment rate that will peak early in 2010 at about 10
percent.

Nariman Behravesh, chief economist at IHS Global Insight concurs in that assessment noting
that “nine out of 10 U.S. households have the money to buy a car but don’t because they are
worried about their jobs.”

Passport MINI of Alexandria Cuts Ribbon on New Store

With the top executives of MINI Worldwide, the Mayor of Alexandria, and the
leadership of Passport Auto Group on hand, WANADA dealer member Passport MINI of
Alexandria hosted its official ribbon cutting ceremony
this week.

On hand for the event were Alexandria Mayor William
D. Euille, Everett Hellmuth, I11, President of the Passport
Auto Group, Dr. Wolfgang Armbrecht, Brand
Management, MINI AG, and Jim McDowell, Vice
President, MINI USA.

The dealership opened for new car sales on August 17,
2009, and within two weeks time it became the number two top selling MINI dealership for the
North East Region, and the number 12 top selling dealership in the country.

The dealership boasts the largest MINI service department on the East coast, with 16 service
bays, same day appointments and Saturday hours. It offers VIP service that includes "Fast Lane"
service open six days a week, complimentary WI-FI and complimentary breakfast and lunch
items for waiting customers.

It is located at 5990 Duke Street across from Landmark Mall and 1-395.

Valuable Clunkers

As the old saying goes, “one man’s trash is another man’s
treasure,” and the recent Cash-for-Clunkers program is a good
example of that truth. Government records suggest some of the so-
called “clunkers” turned in by consumers who took advantage of
the program were pretty exotic and potentially desirable collector
cars.

Among the vehicles traded in was a 1997 Bentley Continental R,
which the Detroit Free Press notes originally went for a solid
$300,000. Other vehicles on the list included a 1997 Aston Martin

1997 Aston Martin DB7
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DB7, a 1992 BMW 850i, a 1999 Mercedes-Benz C43 AMG and a limited-edition 2008 Ford F-
150 Foose pickup customized by Chip Foose. Another buyer traded in one of only 547 Buick
GNX Grand National muscle cars ever built.

The government list also showed that there were 37 vehicles traded in that were less than a year
old and even more curious, there were a number of Mini Cooper, Scion xDs and other small,
fuel-efficient models traded in, along with the big Lincoln Town Cars and Chevrolet Silverado
pickups.

Under the Cash-for-Clunkers program, the traded in vehicles were to be disabled and destroyed,
but dealers were also free to provide the required government trade in value to the consumer out
of their own pocket and not destroy the vehicle. Let’s hope that was the case with at least some
of the exotics traded in.

Honda’s Different Idea on Electric Mobility

There are electric vehicles and then there are electric

vehicles. Honda recently unveiled the U3-X, which looks _ Q

like a high-tech unicycle. It’s an experimental personal z

mobility device that allows people the same free range of /

movement they would have while walking but places that :

ability on one wheel. Powered by a lithium-ion battery, the - L\

U3-X, fits between a rider’s legs and can move forward, e .
i

backward, side-to-side or diagonally.

It uses Honda’s balance control technology as well as the
Honda Omni Drive System — HOT Drive, as they call it —
to allow the rider to adjust speed and movement. The rider can stop and turn in any direction
simply by shifting his or her body weight. It’s designed so the rider will be at the eye level of
people who are walking.

There are no controls, no buttons, levers, wheels or handles. All the movement is based on
perceptible shifts in the rider’s weight as picked up by an incline sensor first developed for
robotics. It weighs less than 22 pounds.

Strategies for Moving the Needle in

Today's Used! Car |
-A WANADA Seminar-

DATE/TIME: Wednesday, October 7, 2009 Time: 9:30 a.m. — 11:00 a.m.
LOCATION: WANADA Headquarters, 5301 Wisconsin Avenue, N.W., Suite 210,
FEE: $25 per person

A WANADA seminar presented by Dale Pollak, founder and chairman, vAuto,
Inc., and Author of Velocity T From the Front Line to the Bottom Line.

Register here



http://wanada.org/calendar/event.php?ID=125&Date=2009-10-07
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WANADA Expands Technician Training Program to Manassas

WANADA'’s Automobile Dealer Education Institute (ADEI) has reached agreement with
the Northern Virginia Community College (NOVA) at Manassas to offer its technician training
program to WANADA dealer members in the previously underserved area. The ADEI training
program involves a mentored dealership job and an in-classroom technician training scholarship
to post-high school students and/or dealership employees.

The one-of-a-kind and NATEF Certified technician
training program was designed by WANADA dealers to
specifically address their desire to recruit and train their
own technicians and provide jobs for young people in
the local community interested in becoming automotive
technicians. The program, which combines an in-
dealership mentored work environment with one full
day of in-classroom instruction at nearby community
colleges by ASE certified instructors utilizing a
NATEF certified curriculum, has graduated more than
200 students since its inception. There are currently 31
students in the program, which is partnered with
Montgomery College in Rockville, Md. and NOVA at
its Alexandria Campus.

ADEI hopes to serve dealers in the Manassas,

Chantilly, and Sterling, Virginia area with its expansion
to NOVA Manassas. The move also makes it possible for ADEI to offer a Dlesel Engine Repair
curriculum to students interested in this specialty.

WANADA dealer members interested in participating in the ADEI Technician Training
Initiative can find more information at http://www.adei-programs.org/ or call Bill Belew,
Program Administrator at 202-237-7200.

Staying Ahead...

It is far better to have an army of fools led by a wise man

than an army of wise men led by a fool.

--GewogeWashington

Washington Area New Automobile Dealers Association


http://www.adei-programs.org/

